
Y O U R  S E L L I N G  G U I D E

BRING YOUR QUESTIONS.
WE’LL START THERE.

We’ll start with a conversation about your home and your plans. I’ll keep track
of the details, explain your choices, and guide you through one step at a time.

Where do I start?
Let’s walk through your home together. I’ll help you decide what needs attention and
what can stay as it is. Then I’ll arrange professional photos and take care of putting
your home on the market.

How much will I walk away with?
I’ll help you choose an asking price and put together a simple estimate of what you
could receive. We’ll account for your remaining mortgage and the usual costs of
selling a home. That way, you can plan your next move with a clearer picture.

What happens when an offer comes in?
We’ll go through it together. I’ll explain what the buyer is asking for, answer your
questions, and give you my expert advice. You decide what feels right, and I’ll handle
the conversations and paperwork to move things forward.

No question is too small. I’m only a text away.

Logan Showalter
Coldwell Banker Realty
Sales Associate | PA RS381207

Mobile 814.494.1130
Office 412.363.4000

loganshowalter.com

logan.showalter@cbrealty.com

THE SELLER GUIDE

YOUR NEXT
CHAPTER
Meet. Prepare. List. Review offers. Close.

Your guide to selling a home

Discover your way home.



From our first meeting to the closing table.
SELLER TIMELINE

We meet at your home

We discuss your move, walk through,
and plan pricing.

We sign the listing
agreement

We review services, fees, and
the listing term.

You prepare the home

Complete disclosures; we plan
repairs and styling.

I book professional photos

A professional photographs
your home for the listing.

We list & welcome tours

I coordinate showings and share
buyer feedback.

We review offers

We compare price, conditions,
closing dates, and estimated net
proceeds.

You accept & sign

Sign the sale agreement; we
confirm hand money and
deadlines.

The buyer may get inspections

I help coordinate access for inspections
included in your agreement.

We review any requests

If the buyer requests repairs or
credits, I explain your options
and help you respond.

Appraisal & ownership
review

The lender checks the
home’s value; the closing
team checks ownership and
mortgage payoffs.

You move; buyer walks
through

Move out as agreed, finish
agreed work, and prepare keys
for the buyer’s walkthrough.

You sign & close

Sign the deed and settlement
papers; proceeds follow
closing terms.

Illustrative 13-week sale. Steps may overlap; timing varies with the market, financing, and contract terms. Photo is illustrative.


