YOUR BUYING GUIDE

YOU DON'T HAVE TO HAVE

IT ALL FIGURED OUT. THE WAY
You bring your questions and ideas. I'll bring my experience, connections, and
a plan to help you find your way home.

Meet. Tour. Make an offer. Close.

THE BUYER GUIDE

What can | comfortably spend?

We'll start with what feels comfortable for you. | can connect you with a lender, and
together we'll get a clearer picture of the monthly payment

and money you'll need upfront.

What homes might | be missing?

| can help you explore homes listed by real estate companies throughout our area. |
use a shared listing system and connections with other agents to find possibilities,
including many homes that may not appear on public websites. Send me anything
that catches your eye. I'll look into it and help arrange a visit.

What happens when | find it?

That's what I'm here for! Tell me what you're thinking. I'll offer my advice, put your
offer together, and coordinate what comes next. You'll have someone keeping track
of all the details and letting you know when something needs your attention.

No question is too small. I'm only a text away.

Logan Showalter COLDWELL BANKER
Coldwell Banker Realty

Sales Associate | PA RS381207

Mobile 814.494.1130
Office 412.363.4000 [=]§%

loganshowalter.com 'i'l:.l e e
¥ ' E E Your guide to buying a home
L

logan.showalter@cbrealty.com COLDWELL BANKER
Discover your way home. REALTY
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From our first meeting to the closing table.
COLDWELL BANKER

BUYER TIMELINE REALTY
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The lender reviews ' %

Offer accepted; you the appraisal We walk through once more

deposit hand money
We discuss your goals, budget, and An appraiser assesses
how | represent you as your buyer's Once the agreement is value; the lender
agent. signed, pay your hand reviews the report for

money deposit by the your mortgage.
contract deadline.

You get preapproved We write an offer We agree on changes We check closing details

We meet & sign our agreement

Check the home and any agreed
repairs together.

Submit pay, tax, and bank records. We choose your price, We sign addendums for Review your Closing
The lender reviews your credit and inspection and financing terms, any negotiated repairs, Disclosure at least three
issues conditional approval. and closing date. credits, or other business days before closing.
changes. Confirm funds and payment
details with the closing team.

We negotiate
with the seller

| help arrange You get homeowners

inspections insurance Your lender
We tour homes We review , : approves the loan get keys
counteroffers and | share inspector options, Choose coverage and

We compare homes and review seller work toward agreed help schedule within send proof to your The lender completes its ~ Sign loan and closing
disclosures. price and terms. contract deadlines, and lender before the loanis  review and confirms your ~ papers; keys transfer as
review results with you. cleared to close. mortgage is ready to close. agreed.

You sign &

lllustrative 18-week financed purchase. Steps may overlap; timing varies with the market, financing, and contract terms. Photo is illustrative.



